“Cannabis is the single most versatile herbal
remedy, and most useful plant on earth.
No other single plant contains as wide a

range of medically active herbal
constituents.”

Dr. Ethan Russo
Cannabinoid Research Institute



DISCLAIMER

* The content of information contained in these slides and the accompanying verbal presentation (together, the “Presentation”) has not been approved by an authorised person within the meaning of the Financial
Services and Markets Act 2000 (“FSMA”). Reliance upon this Presentation for the purpose of engaging in any investment activity may expose an individual to a significant risk of losing all of the property or other
assets invested. If any person is in any doubt as to the contents of this Presentation, they should seek independent advice from a person who is authorised for the purposes of FSMA and who specialises in advising
in investments of this kind. This Presentation is being supplied to you solely for your information. This Presentation has been prepared by, and is the sole responsibility of, the directors of Spinnaker Opportunities
Plc & Kanabo Research Limited (the “Companies”). Those directors have taken all reasonable care to ensure that the facts stated herein are true to the best of their knowledge, information and belief.

This Presentation does not constitute, or form part of, any offer or invitation to sell or issue, or any solicitation of any offer to purchase or subscribe for, any shares in the Companies nor shall it or any part of it, or the
fact of its distribution, form the basis of, or be relied upon in connection with, or act as any inducement to enter into any contract therefore.

No reliance may be placed for any purpose whatsoever on the information contained in this Presentation or on its completeness, accuracy or fairness thereof, nor is any responsibility accepted for any errors,
misstatements in, or omission from, this Presentation or any direct or consequential loss however arising from any use of, or reliance on, this Presentation or otherwise in connection with it.

By accepting this Presentation you confirm, represent and warrant that you have consented to receive inside information (as defined in the Criminal Justice Act 1993 and the Financial Services and Markets Act
2000 (as amended)), and you agree not to deal in any securities of the Companies until such time as such inside information has been made public and until such time that the Placing has been publicly announced
by the Companies.

This Presentation may not be reproduced or redistributed, in whole or in part, to any other person, or published, in whole or in part, for any purpose without the prior consent of the Companies. The contents of this
Presentation are confidential and are subject to updating, completion, revision, further verification and amendment without notice.

The Presentation is being distributed on request only to, and is directed at, authorised persons or exempt persons within the meaning of FSMA or any order made thereunder or to those persons falling within the
following articles of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended) (the “Financial Promotion Order”); Investment Professionals (as defined in Article 19(5)) or are
eligible counterparties within the meaning given in COBS 3.6.1 of the FSA Handbook as at 1 November 2007; High Net Worth Companies (as defined in Article 49(2)) and Members or Creditors of the Companies
(as defined in Article 43(2)). Persons who do not fall within any of these definitions should not rely on this Presentation nor take any action upon it but should return it immediately to the Companies.

This Presentation is exempt from the general restriction in section 21 of FSMA relating to the communication of invitations or inducements to engage in investment activity on the grounds that it is made only to
certain categories of persons.

Neither this Presentation nor any copy of it should be distributed, directly or indirectly, by any means (including electronic transmission) to any persons with addresses in the United States of America (or any of its
territories or possessions) (together, the “US”), Australia, Canada, France, Japan, New Zealand, the Republic of Ireland, the Republic of South Africa or Switzerland, or to any corporation, partnership or other entity
created or organised under the laws thereof, or in any other country outside the United Kingdom where such distribution may lead to a breach of any legal or regulatory requirement. The recipients should inform
themselves about and observe any such requirements or relationship.

The Companies’ ordinary shares have not been, and are not expected to be, registered under the United States Securities Act 1933, as amended, (the “US Securities Act”) or under the securities laws of any other
jurisdiction, and are not being offered or sold, directly or indirectly, within or into the US, Australia, Canada, France, Japan, New Zealand, the Republic of Ireland, the Republic of South Africa or Switzerland, or to, or
for the account or benefit of, any US persons or any national, citizen or resident of the US, Australia, Canada, France, Japan, New Zealand, the Republic of Ireland, the Republic of South Africa or Switzerland,
unless such offer or sale would qualify for an exemption from registration under the US Securities Act and/or any other applicable securities laws.

This Presentation or documents referred to in it contain forward-looking statements. These statements relate to the future prospects developments and business strategies of the Companies and their subsidiaries
(the “Group”). Forward-looking statements are identified by the use of such terms as “believe”, “could”, “envisage”, “estimate”, “potential”, “intend”, “may”, “plan”, “will” or the negative of those, variations or
comparable expressions, including references to assumptions. The forward-looking statements contained in this Presentation are based on current expectations and are subject to risks and uncertainties that could
cause actual results to differ materially from those expressed or implied by those statements. If one or more of these risks or uncertainties materialises, or if underlying assumptions prove incorrect, the Group’s
actual results may vary materially from those expected, estimated or projected. Given these risks and uncertainties, potential investors should not place any reliance on forward-looking statements. These forward-

looking statements speak only as at the date of this Presentation.

No undertaking, representation, warranty or other assurance, expressed or implied, is made or given by or on behalf of the Companies, Peterhouse Capital Limited (“Peterhouse”) or any of their respective directors,
officers, partners, employees or advisers or any other person as to the accuracy or the completeness of the information or opinions contained herein and to the extent permitted by law no responsibility or liability is
accepted by any of them for any such information or opinions. Notwithstanding the aforesaid, nothing in this paragraph shall exclude liability for any representation or warranty made fraudulently.

Peterhouse, who is regulated in the United Kingdom by the Financial Conduct Authority, act only for the Companies in relation to the Placing and are not acting for or advising any other person or treating any other
person as their customers in relation thereto and will not be responsible for providing the protections afforded to their customers or for advising any other person in relation to the matters contained herein or on any
matters concerning the Placing. No representation or warranty, express or implied, is made by Peterhouse as to the contents of this Presentation and, without limiting the statutory rights of any person to whom this
presentation is issued, no liability whatsoever is accepted by Peterhouse for the accuracy of any information or opinions contained in this Presentation or for the omission of any material information for which the
directors of the Companies are solely responsible.
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Nature made precise.
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Focusing on the Consumer
The Cannabis Industry Evolution

2014 - 2019 2019 - 2022 2022-
Cultivation era Production era Consumer Focused era
Margin today Margin today Anticipated Margin

20-40% 40-70% 70%+




Breakthrough Year for
Kanabo: 2021

(}) One of the first Cannabis IPO on the Main Market
London stock exchange February 16, 2021

Distribution agreement - UK Medical Cannabis
LYPHE Group February 239, 2021

EU Production line — Medical Cannabis production line
JV with PharmaCann March 9th, 2021

UK Production line - New GMP production line for CBD
Pure Origin Ltd May 24th, 202]

Dr Daniel Poulter MP joins as a NED
former UK Government health minister July 15, 2021

UK medical launch - First Medical Cannabis vape in the UK
with LYPHE Group August 202]
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From product leadership

to market leadership

To achieve full business and operational
independence, we intend to take control of

all production and distribution processes.

» Product Development Delivery System

« Israeli R&D Centre - Gen1Vape Pod

« Medical device « Gen 2 New device
regulation

* Subject to completion - Materia deal is at heads of terms stage

Delivery System
(vapePod)
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Materia Acquisition*

From product leadership
to market leadership

To achieve full business and operational
independence, we intend to take control of

all production and distribution processes.

» Product Development « Delivery System

« Israeli R&D Centre - Gen1Vape Pod
« Medical device « Gen 2 New device
regulation

* Subject to completion - Materia deal is at heads of terms stage

Product Development

Production Platform PSQ

Delivery System
(VapePod)

Distribution Channels PSQ

¢ Production Platform » Distribution Channels

< Materia’s Malta facility is « Medical German Market
an approved EU-GMP

, . - Wellness (CBD) UK e-commerce
processing facility
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Addressing the 3 biggest challenges of the o
cannabis market

DELIVERY PRODUCTS PATIENTS
] e
Limited Delivery Supply Chain Insufficient Access for
Method Options Bottleneck Patient
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Addressing the 3 biggest challenges of the o
cannabis market

DELIVERY PRODUCTS PATIENTS
J e
Limited Delivery Supply Chain Insufficient Access for
Method Options Bottleneck Patient
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No existing delivery methods address both
stakeholder requirements

Physicians Prefer: Patients Choose:
The effect is unpredictable. There is ho consistency, nor a way
Onset time and patient tolerance to measure a single dose and
depend on individual biology. smoking delivers tar, soot, and

carcinogens to the lungs.

Delivery Method
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It's 2021, and most
medical patients still
smoke their medicine

Inconsistent 7 O ‘._ 8 O O/O > S

Risky Of Medical sales are flowers

Unmeasurable

= * Based on Germany, Israel and UK markets

Delivery Method



Delivery Method

The Solution:

The first of its kind

metered-dose, medical

device vaporizer

+ +

Precise Dosage Medical Device
(Img / inhalation) (CE Mark)*

+

High
Bioavailability

jupiter O SMOORE

Jupiter Research Smoore Technologies
(developer) (manufacturer)
+$100M in Sales ~$30B in Valuation

*In progress

KANABO*

Kanabo Group
(distributor)
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KANABO*

T85
- Hybrid

Medical Inhalation
Formula T95 Hybrid

425 | 300
mg THC

Doses

I 500 mg Inhalation Formula

75 mg Other Cannabinoids
CBD + CBN & Terpenes

Delivery Method

Kanabo’s platform
offers formulations for three
medical indications

0 .
n
i ey & r\ L« 2

Sleep Disorder Pain PTSD
Nabinnol™ Management

European Medical Cannabis Market (2025)

€3.2Bn

KANABO*



Leveraging Kanabo’s
recognhized medical brand as
a premium CBD wellness line

PURE DISTILLATE PURE DISTILLATE PURE DISTILLATE
uuuuuuuuuuuu

(o) rReLOAD (D repair & RreLAx
Feels like Release the Quiet your
a moment of tension & regain mind & find
clarity & focus your balance tranquility

i No
LRl or other 3
e o 04
300 Doses . n
ﬁ KANABO* KANABO* ﬂ KANABO*
. . J
= - ’

European CBD Market (2025) Premium Quality

Our CBD formulas are based on hemp and naturally
occurring terpenes that are well-known for their ability to
€] 3 6 B n promote better feeling. Our broad-spectrum hemp
¢ extract keeps all the naturally occurring components of
the hemp plant: CBD, CBG, CBC, and other cannabinoids
and terpenes.

Delivery Method



Addressing the 3 biggest challenges of the o
cannabis market

DELIVERY PRODUCTS PATIENTS
] e
Limited Delivery Supply Chain Insufficient Access for
Method Options Bottleneck Patient
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The EU’s Cannabis Bottleneck

The requirement of EU-GMP represents a massive barrier to market entry

Hundreds of - Millions of pote.nti.al
cultivators with no sbecrocan’) | 1Ky ) aurona customers with limited
market access product options
cu@/lgeqf

KANABO*
Supply Bottleneck



Materia’s Malta facility is the key to unlocking
EU’s cannabis bojtleneck
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Unlocking the EU-GMP regulatory pathway

-
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Corrective Long Term Analytical
Actions Purchases Testing

\—'—I

Supplier Validation GMP Processing

Supply Bottleneck * Subject to completion - Materia deal is at heads of terms stage



6,000 Dozens Low cost

Kilos per year  cultivators in Processing

processing validation cost per
capacity process gram
[$36M |
"‘6°/eso\e‘l§)

Supply Bottleneck * Subject to completion - Materia deal is at headsg diatena Maltd: Aug. 2088



Materia’s platform:
leveraging regulatory arbitrage in the EU

A supply chain that makes sense

i *-??%( <= o ) I o
. = {"
' | Cultivator Price — €1-2/g
(&
& A

X2.5

S margin
" [ B Producer Price - €4-5/g .
o x2.0

I v margin

Y. German -
oo ) u €8-9 Ig X
Portugal ?.'* . % S . Wholesale Price — €8—9/g
* L0
=] Q

& Spain
___________ Malta g’ ‘ 500% potential markup
f- t €4-5lgk | Retail Price: €15-20/g
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* All numbers are average market prices.

" o Y Cebigoe
____________ - ’
* Subject to completion - Materia deal is at heads of terms stage é%:;‘@*%o&
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Supply Bottleneck .

South America i
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Addressing the 3 biggest challenges of the o
cannabis market

DELIVERY PRODUCTS PATIENTS
] e
Limited Delivery Supply Chain Insufficient Access for
Method Options Bottleneck Patient
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Building a strong presence in the UK’s medical <>
and wellness markets «wr

1 .
LYPHE GROUP 3 Handpicked
« Stratigic partnership with UK’s biggest medical « Materia owns and operates an online CBD
cannabis distributer LYPHE GROUP. marketplace, Handpicked CBD, that sells wellness
Estimated ~60% of UK’'s medical market products directly to consumers.

UK Medical Cannabis Market:

. 8,000
>70% retention
Fastest growing Patients are commmitted 6,000
medical cannabis to the treatment of 4000
market cannabis '
2,000
The average expense _
for a cannabis patient AR e 2090 2091

a month

Distribution Infrastructure * Subject to completion - Materia deal is at heads of terms stage Source: the Cannabis Clinic



~

Materia in Germany

Import—— Processing—— Distribution—— Wholesale to Pharmacies

+ + +

EU-GMP and EU-GDP licences Sales team and pharmacy Currently selling Bedrocan, Aphriq,
that cover all necessary network established in biggest and other products to earn
import and distribution and fastest growing EU market customer support and build
activities (~€300M last year, +88% YTD) distribution network

KANABO*

Distribution Infrastructure * Subject to completion - Materia deal is at heads of terms stage



Kanabo's proposed merger with Materia will
be a game changer right from the start

N\

P |
3 Handpicked
asset base with Immediate entry into Deeper access to Diversifying into
multiple potential the biggest medical Europe’s biggest the lucrative
revenue streams cannabis market CBD market flower segment
Market access solution, Established German Online marketplace with Cultivation-free model taps
encompassing delivery methods, distribution network & national significant UK customer into unlimited production
regulatory know-how, production sales team with strong base & insight into future capacity of suppliers
and distribution capabilities pharmacy relationships market trends worldwide

KANABO*

Distribution Infrastructure * Subject to completion - Materia deal is at heads of terms stage



Kanabo benefits from multiple revenue streams

{
MEDICAL

L2

\ CBD
Production Distribution Asset
- Facility
Where the supply chain Where we reach

Global R&D CBD Ecomm begins pharmacies

Hub Marketplace

Where IP is Where we reach
created

consumers

Revenue Streams by Geography:

* B2C using Kanabo brand equity

+ Sale of Kanabo vape CBD products
+ Technology licensed B2B

« Manufacture of Materia products
+ Sale of third party products B2C

« Distribution of Materia & Kanabo products
+ Contract manufacturing

+ Distribution of third party products
Market Sizes by Geography:

. €£840M medical G2

S €903M CBD market by 2025(2) €3.2Bn market by 2025()
market by 20250 5!5

€420M medical market by 20250)
1.

Prohibition Partners European Cannabis Report (6t Edition).
2. Centre for Medicinal Cannabis Market Sizing Report, 2020.
3.

Proprietary estimate based on Prohibition Partners European Cannabis Report (6t Edition).

* Subject to completion - Materia deal is at heads of terms stage



summary

KANABO*

« Focused on one of the fastest growing segments of the cannabis
industry today.

- High barrier-to-entry, the medical device is a major competitive

: advantage in addition to an EU-GMP facility in Europe.
The science 9 y P

of feeling « Recurring revenue model enables greater sales certainty and
better retained market share.

« Supply chain built around highest-margin activities and already
fully licensed.
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« A Pan-European distribution and sales network for both medical
and wellness markets are in place and expected to generate
significant sales in the upcoming year.

- Management team with years of experience in both cannabis
and pharma industries, including scaling start ups.

+
* Subject to completion - Materia deal is at heads of terms stage KANABO




Board

‘ DCIVid TZUI‘ Uzi Danino
' Non-Executive Non-Executive Director
Chairman
BOCI rd & Andy Morrison Dr. Daniel Poulter
Non-Executive Director Non-Executive Director

Management

Management

Avihu Tamir.

Deepak Anand
CEO, Kanabo

CEO, Materia*

Meirav Horn, CPA
CFO, Kanabo

Nick Pateras
'’ Managing Director, Materia*

Michal Ben Moshe
General Manager, Kanabo

* Proposed management subjected to M&N completion KANAB O'I'




Contact Us

KANABO*

Avihu Tamir
CEO

E: avihu@kanabogroup.com

Investor Relations

Katrina Perez

Partner

T:: +44 (0) 7881 622 830

kperez@voxmarkets.co.uk

IIII PETERHOUSE

CAPITAL

Corporate Broker

Lucy Williams
Managing Director

T: +44 (0) 20 74690936

E: lw@peterhousecap.com

Corporate Finance

Eran Zucker

Managing Director

T: +44 (0) 20 7469 0932

E: ez@peterhousecap.com




